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General Plan Information

Plan Based On L.ife Of Jane Example
Current Age 61

Desired Retirement Date 1/1/2014
Years To Retirement 4.1
Age At Retirement 65
Plan For Income To Age 100
Years Of Income In Plan 36

Planning Objectives

To provide a guaranteed income stream that you cannot outlive to cover your required expenses.

To provide upside potential for growth if the market index performs favorably with no market risk.
To protect principal against market losses while providing some access to funds in case of emergencies.
To ensure Minimum Required Distributions are covered from age 70 1/2 to avoid penalties.

To provide adequate liquidity and access to savings to meet unanticipated financial challenges.

© g s w D E

To maintain the approximate same balance of retirement savings to leave as a legacy for heirs.

This document is intended to enhance client understanding of the proposed financial strategy; it is not intended to supersede any insurance or financial services company materials, disclosures, or prospectus,
which should be referred to for important details. This document should not be construed as tax advice. Prepared using software provided by IFS Group Inc, who with associated vendors and any specified
insurance or financial services companies disclaim any liability that may arise from the use of this income planning software or the plan presented herein.
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Retirement Spending Plan

Required Expenses Over Planning Period Average Required Income Expenses
First Year Average Last Year
Housing $26,993 $22,388 $26,454 $25,000 - Housing
Food, Clothes, Supplies $7,102 $12,482 $19,983 " $20,000 Food, Clothes, RN
Financial / Other $1,200 $1,200 $1,200 & $15,000 Supplies
Transportation $7,575 $6,384 $0 g $10,000 Transportation Medical
Medical $3,089 $7,612 $15,212 W 5,000 Financial / Other . .
$0 - : — : :
Taxes $13,728 $14,955 $18,773
’ ’ ’ Categor
Total $59,687 $65,022 $81,622 gory )
Lifestyle Expenses Over Planning Period Average Lifestyle Income Expenses
First Year Average Last Year $10.000
Vacation & Travel $9,469 $8,284 $11,419 $8’000 acation & Travel
Entertainment $2,367 $4,161 $6,661 2
. Z $6,000 Entertainment TEEES

Family $676 $1,189 $1,903 g

- g $4,000 Other
Toys & Equipment $0 $0 $0 W 000 I Family _
Other $1,353 $2,378 $3,806 N [ Tove&Faument . ‘
Taxes $4,142 $4,783 $7,106 Category

Total $18,007 $20,794 $30,895 \_ Y,
4 I

Average Total Income Requirements

Lifestyle Income
$20,794
24%

-

Required Income
$65,022
76%

%

This document is intended to enhance client understanding of the proposed financial strategy; it is not intended to supersede any insurance or financial services company materials, disclosures, or prospectus,
which should be referred to for important details. This document should not be construed as tax advice. Prepared using software provided by IFS Group Inc, who with associated vendors and any specified
insurance or financial services companies disclaim any liability that may arise from the use of this income planning software or the plan presented herein.
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Retirement Savings Summary

Assets Available For Income

Non-Qualified Non-Guaranteed Assets
Tax-Qualified Non-Guaranteed Assets
Non-Qualified Guaranteed Assets
Tax-Qualified Guaranteed Assets

Retirement Savings For Income

Financial Snapshot

Retirement Savings For Income
Other Assets

Current Total Assets

Current Total Liabilities

Current Estimated Net Worth
Current Estimated Gross Estate
Estimated Gross Estate At Age 100

Current Values

$150,000
$150,000
$320,000
$75,000

$695,000

Amounts

$695,000
$300,000
$995,000
$150,000
$845,000
$1,095,000
$1,690,211

a I
Current Retirement Savings For Income:
Tax-Qualified vs. Non-Qualified
Tax Qualified
$225,000
32%
Non-Qualified
$470,000
68%
Minimum Required
Distributions Start: December, 2018
_ _ I
Current Retirement Savings For Income:
Guaranteed Assets vs. Non-Guaranteed Assets
Guaranteed Non-
$395(*)000 Guaranteed
57% $300,000
43%
\_ )

This document is intended to enhance client understanding of the proposed financial strategy; it is not intended to supersede any insurance or financial services company materials, disclosures, or prospectus,
which should be referred to for important details. This document should not be construed as tax advice. Prepared using software provided by IFS Group Inc, who with associated vendors and any specified
insurance or financial services companies disclaim any liability that may arise from the use of this income planning software or the plan presented herein.
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Proposed Strateqy Graphical Summary

For Required Income Total Retirement Savings For Lifestyle Income

Annuity Premiums Lifestyle Savings
$300,000 $695,000 $395,000

$100,000 - Mutual Funds

(Allocated to 2 Annuities)

See product recommendations on page 7 for details

Guaranteed Income Account Value $100,000 - Bonds and/or REITS

(At End Of Year 4)

$437,980

Guaranteed Annuitv.lncome
(Income Starts in Year 5)

$150,000 - Certificates of Deposit
$45,000 - Bank Savings & Checking

To Generate Lifestyle Income Based on a Target rate

@soesecsessessessessescns

Eirst Year Average Last Year of return of:
$16,836 $24,683 $26,253 4.00%
This rate of return is an averge annual target and is not
Other Sources of Income Projected Savings At Age 100 guaranteed. Some years may be higher and others lower.
(Social Secif S siness etc) (Based on hypothetical scenarios**) The retur piader by vear.
First Year Average Last Year 1o Produce

$64,400 $45,583 $49,719 $828,244

Total Required Income ' _ . — Total Lifestyle Income
**Projected Required Income Savings are based on historical

First Year Average Last Year results of the S&P 500 Index starting from 1968. Past Eirst Year Average Last Year
performance is no guarantee of future results. Projected -$3.542 $15.550 $36.545
$81,236 $70,266 $75,972 Lifestyle Savings assume an average return of 4% earned ' ' '
every year of the plan.

\ )
\{

TOTAL PROJECTED RETIREMENT INCOME
First Year Average Last Year
$77,694 $85,816 $112,517

This document is intended to enhance client understanding of the proposed financial strategy; it is not intended to supersede any insurance or financial services company materials, disclosures, or prospectus,
which should be referred to for important details. This document should not be construed as tax advice. Prepared using software provided by IFS Group Inc, who with associated vendors and any specified
insurance or financial services companies disclaim any liability that may arise from the use of this income planning software or the plan presented herein.
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Retirement Income Projected Cash Flow and Remaining Savings Balances

ERG TP | 2 AT | g pgeatsrt | 4ot moome | 7 A1 | 6 s e | 7 et T [ s e | sy e | 30 e | T
1 2009 61 $0 $0 $0 $0 $324,263 $342,055 $410,800 $752,855
2 2010 62 $0 $0 $0 $0 $324,416 $340,348 $427,232 $767,580
3 2011 63 $0 $0 $0 $0 $324,868 $338,982 $444,321 $783,304
4 2012 64 $0 $0 $0 $0 $325,356 $357,202 $462,094 $819,296
5 2013 65 $64,400 $16,836 -$3,542 $77,694 $309,045 $358,559 $484,262 $842,821
6 2014 66 $64,736 $16,836 -$2,217 $79,355 $292,847 $339,847 $505,938 $845,786
7 2015 67 $65,077 $16,836 -$844 $81,069 $276,762 $321,226 $527,053 $848,279
8 2016 68 $65,423 $16,836 $579 $82,838 $260,792 $320,488 $547,533 $868,021
9 2017 69 $65,775 $16,836 $2,053 $84,664 $244,935 $319,675 $567,299 $886,974
10 2018 70 $36,131 $16,836 $33,581 $86,548 $229,193 $301,124 $555,067 $856,192
11 2019 71 $36,493 $26,253 $25,746 $88,492 $203,960 $276,221 $550,494 $826,715
12 2020 72 $36,861 $26,253 $18,743 $81,856 $178,650 $263,124 $553,021 $816,145
13 2021 73 $37,233 $26,253 $20,182 $83,668 $154,790 $249,339 $554,153 $803,492
14 2022 74 $37,612 $26,253 $21,674 $85,539 $131,108 $221,793 $553,778 $775,571
15 2023 75 $37,996 $26,253 $23,221 $87,470 $106,952 $205,836 $551,780 $757,616
16 2024 76 $38,386 $26,253 $24,825 $89,464 $82,313 $189,039 $548,033 $737,072
17 2025 7 $38,782 $26,253 $3,641 $68,676 $57,181 $164,089 $566,167 $730,256
18 2026 78 $39,184 $26,253 $5,366 $70,802 $31,547 $145,098 $583,234 $728,332
19 2027 79 $39,591 $26,253 $7,153 $72,998 $15,566 $125,108 $599,123 $724,232
20 2028 80 $40,005 $26,253 $9,007 $75,265 $6,273 $100,228 $613,721 $713,949
21 2029 81 $40,425 $26,253 $3,881 $70,559 $0 $77,880 $634,234 $712,114
22 2030 82 $40,852 $26,253 $5,661 $72,765 $0 $57,456 $653,716 $711,172
23 2031 83 $41,284 $26,253 $7,508 $75,045 $0 $40,279 $672,056 $712,336
24 2032 84 $41,724 $26,253 $9,424 $77,401 $0 $24,591 $689,138 $713,729
25 2033 85 $42,170 $26,253 $11,412 $79,834 $0 $7,909 $704,835 $712,744
26 2034 86 $42,622 $26,253 $13,474 $82,349 $0 $0 $719,015 $719,015
27 2035 87 $43,081 $26,253 $15,613 $84,947 $0 $0 $731,538 $731,538
28 2036 88 $43,548 $26,253 $17,832 $87,632 $0 $0 $742,254 $742,254
29 2037 89 $44,021 $26,253 $20,133 $90,407 $0 $0 $751,006 $751,006
30 2038 90 $44,501 $26,253 $22,521 $93,275 $0 $0 $757,625 $757,625
31 2039 91 $44,989 $26,253 $13,252 $84,494 $0 $0 $774,148 $774,148
32 2040 92 $45,484 $26,253 $15,468 $87,205 $0 $0 $789,027 $789,027
33 2041 93 $45,986 $26,253 $17,769 $90,008 $0 $0 $802,108 $802,108
34 2042 94 $46,496 $26,253 $20,159 $92,907 $0 $0 $813,227 $813,227
35 2043 95 $47,013 $26,253 $22,640 $95,906 $0 $0 $822,211 $822.211

This document is intended to enhance client understanding of the proposed financial strategy; it is not intended to supersede any insurance or financial services company materials, disclosures, or prospectus,
which should be referred to for important details. This document should not be construed as tax advice. Prepared using software provided by IFS Group Inc, who with associated vendors and any specified
insurance or financial services companies disclaim any liability that may arise from the use of this income planning software or the plan presented herein.
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Retirement Income Projected Cash Flow and Remaining Savings Balances

1. End of Plan 2. Calendar 3. Ageatstart | 4. Other Income 5. Annuity 6. Projected Lifestyle | 7. Projected Total 8. Annuity Balance 9. Annui_ty Balance 10. Lifestyle S_avings 11. Total Sayings
Year Year Income Income Income (Guaranteed) (Projected) Balance (Projected) J Balance (Projected)
36 2044 96 $47,538 $26,253 $25,216 $99,007 $0 $0 $828,875 $828,875
37 2045 97 $48,071 $26,253 $27,891 $102,215 $0 $0 $833,023 $833,023
38 2046 98 $48,612 $26,253 $30,668 $105,533 $0 $0 $834,450 $834,450
39 2047 99 $49,162 $26,253 $33,551 $108,966 $0 $0 $832,934 $832,934
40 2048 100 $49,719 $26,253 $36,545 $112,517 $0 $0 $828,244 $828,244

Interest, Bonus & Strateqy Assumptions for lllustrated Accumulation Values

The SecurePlus Premier 8 has a 3% initial premium bonus and the interest is based on the Annual Pt-Pt Cap strategy with a cap of 5.5%. The Retirement Gold has a 10% initial premium bonus and the interest is
based on the Annual Pt-Pt Cap strategy with a cap of 6%.

Interest, Bonus & Deferral Assumptions for Illustrated Income Account Values
The SecurePlus Premier 8 income account value includes a 3% bonus and a guaranteed interest rate of 7% for the first 10 years. The Retirement Gold income account value includes a 10% bonus and a
guaranteed interest rate of 8% for the first 4 years.

This document is intended to enhance client understanding of the proposed financial strategy; it is not intended to supersede any insurance or financial services company materials, disclosures, or prospectus,
which should be referred to for important details. This document should not be construed as tax advice. Prepared using software provided by IFS Group Inc, who with associated vendors and any specified
insurance or financial services companies disclaim any liability that may arise from the use of this income planning software or the plan presented herein.
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Specific Recommendations For Required Income

American Equity - Retirement Gold $225,000 Life of the Southwest - SecurePlus Premier 8 $75,000

Required Income Plan Commentary

In order to generate additional Required Income on a guaranteed basis, the recommendation is to use a combination of Fixed Indexed Annuities from different
insurance companies. The assumptions used in illustrating these products are shown at the end of the annual summary table. Please refer to the issuing company's
official illustrations and brochures for current bonuses, rates and strategies. The illustrated values are based on the historical results of the S&P 500 Index starting
from 1968. This is for illustrative purposes only as the product was not available at that time. Past performance is not an indication of future results. These values do
not reflect any surrender charges which may be incurred if the contract is terminated early.

It is further recommended to add the Lifetime Income riders on these products. These riders may include a bonus and provide a guaranteed crediting rate while the
money is in deferral up to a maximum number of years.There is usually an annual charge for the rider. The assumptions used in illustrating these riders are shown at
the end of the annual summary table. Please refer to the issuing company's official illustrations and brochures for current bonuses, rates and charges. These riders
allow you to elect a lifetime withdrawal on a date of your choosing. Once elected this income is guaranteed for life even if the annuity value is exhausted. The
Income Account value is only used to determine the lifetime income payout amount. It is not a value that is available for withdrawal or surrender.

Specific Recommendations For Lifestyle Income

Mutual Funds $100,000
Bonds and/or REITS $100,000
Certificates of Deposit $150,000
Bank Savings & Checking $45,000

Lifestyle Income Plan Commentary:

The objective of planning for Required Income first and then Lifestyle Income, is to make sure that under all circumstances your essential quality of life in retirement
is guaranteed. Your basic living needs to cover housing, food, clothing, basic medical etc. are intended to be addressed by the Required Income streams regardless of
what happens with the economy. This provides peace of mind throughout retirement. Your Lifestyle Income allows for a more flexible savings or investment
strategy tailored to your specific risk tolerances. We have illustrated a lifestyle income target rate of return of 4% per year. This rate is not guaranteed. It is a
projected rate that may not be achieved as it will depend on how your Lifestyle Savings are managed. If your earn a lower rate than projected, you may not achieve
your Lifestyle Income goals in all years. If your actual future earnings are higher than the average projected rate shown here, you may be able to increase your
Lifestyle Income or maintain higher Lifestyle Savings balances.

This document is intended to enhance client understanding of the proposed financial strategy; it is not intended to supersede any insurance or financial services company materials, disclosures, or prospectus,
which should be referred to for important details. This document should not be construed as tax advice. Prepared using software provided by IFS Group Inc, who with associated vendors and any specified
insurance or financial services companies disclaim any liability that may arise from the use of this income planning software or the plan presented herein.
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Important Additional Information
Your Plan Will Probably Change

The numerical figures and calculations contained in this proposal are based upon information we collected from you, financial institutions, and other sources.
Every attempt has been made to ensure the accuracy of these figures based upon available information; however, retirement can (and hopefully will) last for
many years and over that time many of the assumptions made within this proposal, such as rates of annual inflation, your spending habits and income
requirements, achievable rates of return (for non-guaranteed elements of the plan), and in some cases fees and charges applicable to any specified financial or
insurance products, may change. Implementing a plan may take several days or weeks, in which time it is possible that current values will change. Any of these
changes could be either negative or positive. This is particularly true in the event that at some point in the future you experience a life event that significantly
affects your financial situation. Therefore, this proposed plan is intended to provide you with a basis upon which to make decisions about your financial strategy
during retirement, but the actual results cannot be guaranteed (the exception being any guarantees made by a specified financial institution or insurance
company, whose guarantees are based upon the claims paying ability of the specified insurance company) . You should review your plan at least annually and
compare actual results to the proposal and projected results so that you can make adjustments if neccessary.

RETIREMENT INCOME STRATEGY PROPOSAL

Rates and Fees May Also Change

The calculations and results in this proposal that relate to a specific financial or insurance product are based upon our best understanding of the specifications of
the product and current rates and fees at the time the plan is prepared; these are subject to change by the specific financial institution or insurance company prior to
final execution of the plan, and may change throughout the course of your plan. Calculations that relate to a specific financial or insurance product were not
generated by the specific financial institution or insurance company and may not reflect all options or scenarios available to you.

Be Sure That You Understand Everything

Annuities may impose charges for excess withdrawals or early contract surrender. 1T IS VERY IMPORTANT THAT YOU CAREFULLY REVIEW
FINANCIAL INSTITUTION AND/OR INSURANCE COMPANY PRODUCED AND AUTHORIZED CONSUMER BROCHURES, ILLUSTRATIONS,
DISCLOSURES, AND PROSPECTUS WHEN CONSIDERING ANY INSURANCE OR INVESTMENT PRODUCT:; please review these carefully and ask
questions if you are unclear about anything, as financial and insurance products can be complex.

Not Legal or Tax Advice

Components of this proposal will impact your overall income tax situation in one form or another, either positively or negatively. Nothing in this plan should be
construed as legal or tax advice, unless your advisor or agent is qualified to provide such advice. You should always consult a qualified legal or tax advisor or
counsel when making major financial decisions.

This document is intended to enhance client understanding of the proposed financial strategy; it is not intended to supersede any insurance or financial services company materials, disclosures, or prospectus,
which should be referred to for important details. This document should not be construed as tax advice. Prepared using software provided by IFS Group Inc, who with associated vendors and any specified
insurance or financial services companies disclaim any liability that may arise from the use of this income planning software or the plan presented herein.
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Glossary

Required Income The income needed for basic expenses over the retirement period, intended to maintain a comfortable but not elaborate standard of living throughout the projected period of retirement.
Lifestyle Income The income in addition to Required Income needed or desired. Negative amounts indicate an excess over Total Income goals and are placed back into savings.

Page 3 “Retirement Spending Plan”

Required Expenses Over Planning Period
A summary, by major category, of Required Income expenses, including effect of specified inflation rate(s), expressed as:

First Year The first year of proposed income  Average The average of all years of proposed income Last Year The last year of proposed income

Lifestyle Expenses Over Planning Period
A summary, by major category, of Lifestyle Income expenses, including effect of specified inflation rate(s), expressed as:

First Year The first year of proposed income  Average The average of all years of proposed income Last Year The last year of proposed income

Page 4 “Retirement Savings Summary”
Assets Available For Income
Retirement savings assets intended to provide retirement income at time of proposal, expressed as:

Tax-Qualified Non-Guaranteed Assets Assets currently positioned in financial vehicles in which and principal and/or earnings are not guaranteed against loss, held in accounts where the original
principal has not been subjected to income tax, and are subject to Required Minimum Distributions. Examples include variable annuities, stocks, and mutual funds held in IRA and 401(k) accounts.

Non-Qualified Non-Guaranteed Assets Assets currently positioned in financial vehicles in which and principal and/or earnings are not guaranteed against loss, and held in accounts where the
original principal has already been subjected to income tax. Examples include variable annuities, stocks, and mutual funds.

Non-Qualified Guaranteed Assets Assets currently positioned in financial vehicles in which and principal and/or earnings are guaranteed against loss, and held in accounts where the original
principal has already been subjected to income tax. Examples include guaranteed annuities, certificates of deposit, and savings accounts.

Tax-Qualified Guaranteed Assets Assets currently positioned in financial vehicles in which and principal and/or earnings are guaranteed against loss, held in accounts where the original principal
has not been subjected to income tax, and are subject to Required Minimum Distributions. Examples include guaranteed annuities, certificates of deposit, and money market accounts.

This document is intended to enhance client understanding of the proposed financial strategy; it is not intended to supersede any insurance or financial services company materials, disclosures, or prospectus,
which should be referred to for important details. This document should not be construed as tax advice. Prepared using software provided by IFS Group Inc, who with associated vendors and any specified

insurance or financial services companies disclaim any liability that may arise from the use of this income planning software or the plan presented herein.
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Glossary

Page 4 “Retirement Savings Summary” Continued
Financial Snapshot
A summary of overall financial situation at time of proposal, expressed as:
Retirement Savings For Income The total assets identified to provide retirement income at the time of proposal.
Other Assets The total of all other identified assets
Current Total Assets The total of Retirement Savings For Income and Other Assets
Current Total Liabilities The total of identified current liabilities
Current Estimated Net Worth Current Total Assets less Current Total Liabilities
Current Estimated Gross Estate Retirement Savings For Income plus Other Assets plus Life Insurance Death Benefits less Current Liabilities

Estimate Gross Estate at Age (indicated) The projected total remaining Retirement Savings For Income plus Other Assets and Life Insurance Death Benefit(s) at specified projected rates of
return.

Page 6 “Retirement Income Projected Cash Flow and Remaining Savings Balances”

End of Plan Year (Column 1) The end of the specified year after actual implementation of the proposal

Calendar Year (Column 2) The Calendar Year corresponding to the End of Plan Year; Plan Years always span two different Calendar Years

Age (Column 3) The approximate age of the primary person for whom the proposal is prepared.

Other Income (Column 4) The total of non-savings dependent income sources (Social Security, Pension, etc) entered as Other Retirement Income, including COLA if any.
Annuity Income (Column 5) The total guaranteed income from annuity income benefits, including COLA or inflation increase if applicable.

Lifestyle Income (Column 6) The total projected income from retirement savings allocated to producing Lifestyle Income at the projected target rate of return on page 5.
Projected Total Income (Column 7) The total of Other Income (Column 4), Annuity Income (Column 5), and Projected Lifestyle Income (Column 6)

Annuity Balance (Guaranteed Basis) (Column 8) Remaining annuity balance based upon 0% indexed interest growth, less income withdrawals at column 5.

Annuity Balance (Projected Basis) (Column 9) Remaining annuity balance based historical projected indexed interest growth, less income withdrawals at column 5.

Lifestyle Savings Balance (Projected) (Column 10) Remaining balance of retirement savings allocated to producing Lifestyle Income based upon historical projected rate of return or specified rate of
return, less income withdrawals at column 6.

Total Savings Balance (Projected ) (Column 11) Total of Annuity Balance (Projected Basis) at column 9 and Lifestyle Savings Balance (Projected) at column 10.

This document is intended to enhance client understanding of the proposed financial strategy; it is not intended to supersede any insurance or financial services company materials, disclosures, or prospectus,
which should be referred to for important details. This document should not be construed as tax advice. Prepared using software provided by IFS Group Inc, who with associated vendors and any specified
insurance or financial services companies disclaim any liability that may arise from the use of this income planning software or the plan presented herein.
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